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PLANNING YOUR “BULLSEYE”

PERFECT YOUR SKILLS

Week
NUMBER

MY TOP 5 STRENGTHS

	 TARGET	 ACTUAL

•
•
•
•
•
•
•
•
•
•
Total Activities

TRACK YOUR PROGRESS
	 TARGET	 ACTUAL

New Contacts
New Prospects
Appointments Made
Presentations Made
New Applications
New Deals
New Fundings
New Referrals
New Commissions

Total 
Commissions

•	 PLAN your activities, based on the three value-
creating strategies: Branding, Skill Building, and 
Exending Your Reach.

•	 CALENDAR these actions on the opposite page.

•	 EXECUTE!

•	 REVIEW at the end of the week: 
	 (a) track your progress (Have you done what you 	 	

planned to do?)
	 (b) measure your results (Are you getting traction?)

BUILD YOUR BRAND EXTEND YOUR REACH

RESULTS
	 TARGET	 ACTUAL
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•
Total Activities



 MONDAY 	 DATE

	 6 am
	 7 am
	 8 am
	 9 am
	10 am
	11 am
	12 pm
	 1 pm
	 2 pm
	 3 pm
	 4 pm
	 5 pm
	 6 pm
	 7 pm
	 8 pm

2008

MONTH

 THURSDAY 	 DATE

	 6 am
	 7 am
	 8 am
	 9 am
	10 am
	11 am
	12 pm
	 1 pm
	 2 pm
	 3 pm
	 4 pm
	 5 pm
	 6 pm
	 7 pm
	 8 pm

 WEDNESDAY 	 DATE

	 6 am
	 7 am
	 8 am
	 9 am
	10 am
	11 am
	12 pm
	 1 pm
	 2 pm
	 3 pm
	 4 pm
	 5 pm
	 6 pm
	 7 pm
	 8 pm

 SATURDAY 	 DATE

 TUESDAY 	 DATE

	 6 am
	 7 am
	 8 am
	 9 am
	10 am
	11 am
	12 pm
	 1 pm
	 2 pm
	 3 pm
	 4 pm
	 5 pm
	 6 pm
	 7 pm
	 8 pm

 FRIDAY 	 DATE

	 6 am
	 7 am
	 8 am
	 9 am
	10 am
	11 am
	12 pm
	 1 pm
	 2 pm
	 3 pm
	 4 pm
	 5 pm
	 6 pm
	 7 pm
	 8 pm

 SUNDAY 	 DATE

QUIP OF THE WEEK

Planning area		action   area

accountability		  RESULTS


